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Get To Know Me

A
TRUSTED FACE
IN REAL ESTATE

First off, | am a family man! I've been married to my
beautiful wife Abbey for 13 years and we have two
spunky daughters. Maia is 9 and Zanna is 6! We have
lived here our whole lives so when it comes to Northern
lllinois/Southern Wisconsin area real estate, there’s no
one better to turn to. Not only am | passionate about
real estate but my focus and attention is always on
helping others. To accomplish this, I'm board-certified
as a licensed Realtor with Dickerson and Nieman (# 1 in
Rockford since 1998). I've also spent years on my
education earning my Bachelor's degree, a Master's
Certificate in Leadership & Communication, as well as
extensive training and certification in social media
marketing & advertising. All of this, along with my
expansive network enables me to open doors for my
clients on all sides of the property equation. | make it a
point to be involved and stay involved throughout all
stages of the real estate process.
I'll guide you every step of the way, whether you're
looking to buy, sell, or rent.

** Recently voted as "Best Real Estate Agent" in the
What Rocks Community Choice Awards **

WINNER

Rockford Register Star
Dickerson
& Nieman
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LICENSED IN IL & WI

YOUR TRUSTED FACE
IN REAL ESTATE

AVAILABLE FOR

Q Free market analysis

Q Buying
@ seliing

Q Commercial Sales/Leases

Q Residential

0 New Construction
@ Land / Acreage
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REAL ESTATE
Reviews

4 N )

Client Review Client Review
| have purchased 2 properties now with Malachi. His guidance
On top of being authentic and kind, Malachi is an amazing real has be.en |n§trumental from the se!ectlor.\ of the propertles.
. . . . down to final signatures. He was available in a moments notice
estate partner. He did a great job helping us sell my father-in- . L )
, . L which allowed me to score a great place within minutes of it
law’s house. His communication was helpful, frequent, and ) .
. . . becoming active.
always timely. He guided us through the process with ease. He
did such an amazing job, | referred my daughter/son-in-law to This is a touah market for purchasing broertv. | am hapoy we
him for buying their first house. 1000% recommend!!! 9 P g property. PRy

had the experience and knowledge of the process on our side.

I've dealt with other agents and am happy to say, | finally found
the right one.

k -Scott Bedows / k - Jimmy Ballard /

Client Review Client Review

So | chose Malachi to help me with this personal milestone and
| couldn't have been happier that | did! He was so helpful in
any possible way you could imagine. He was great at
responding promptly to anything | needed. Emails, texts, calls

. . Amazing person and realtor. | couldn’t recommend a better
you name it. He set up a search that tailored to my wants and .
) . . person for any property interests. He got us our dream house,
needs. One that though it took a fair share of time ended up
. . ) ] helped us sell our old house, and helped us secure a
landing me in the perfect first home. He was available, . o . i
. . . commercial building for our business. Malachi is THE go-to
attentive, patient, and understanding. He never pushed and
. . realtor for all your property needs!
honestly made it crystal clear in so many ways that personal

gain wasn't what was important to him here. He truly made it a
great experience and | highly recommend you let him do the
same for you. Huge two thumbs up!

\ - Jose Trevino / \ - Ashley & Stephen Ruszczak /
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https://www.google.com/maps/contrib/109963609135090278560?hl=en-US&ved=1t:31294&ictx=111

@&
Home Buyer Guide

SIMPLE TWELVE STEP PROCESS

o o o

Find the Prepare Ger Pre-
Right Agent Finances Approved

v o v

Make an Review Start Home
Offer Disclosures Shopping

o o o

Deliver Schedule Order an
Earnest Money Inspection(s) Appraisal

o o o

Close on Schedule Examine
Your Home the Move Title Work

A
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Assembling Your Team

IN THIS CRAZY HOME-BUYING
PROCESS, IT'S IMPORTANT TO
BUILD A GOOD TEAM...

. INSPECTORS O\ LENDERS

110l

Stacy Mansfield Pam DeSanti ‘%
Midwest Inspection Services 815-703-4406 GreenState
386-628-1910 pamdesanti@greenstate.org MORTGAGE

stacymansfield@hotmail.com
Warren Swanberg

Matt Koeling 815-979-7180 ENIELSEIS
Your Protection Home Inspection warren.swanberg@firstmid.com
815-871-5555 _
info@yourprotectionhomeinspection.com Shane Hartje

815-742-5323
Lora Gilbert shartie@cmghomeloans.com e
815 Radon
815-494-8286 Jess Rielly
info@815radon.com 815-997-0149 MEO R T/G nee

jessica.rielly@envoymortgage.com

Allen Lang E Jason Bonomo

American Family State Farm
815-398-3210 qg 815-636-1500
alang@amfam.com INSURANCE jason.bonomo.qg6t@statefarm.com
N
AMERICAN FAMILY &StateFarm
| INSURANCE
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Assembling Your Team

X

OTHER SERVICES

Mark Giddens Kaycee Chadwick
Giddens Property Service Attorney w/Fearer Nye & Chadwick
815-354-2071 815-997-3447
mark@giddenspropertyservice.com kaycee@fnclaw.com
Jerry DeVries Justin Kleparski
Handyman Clean Transformations Carpet Cleaning
815-978-6706 815-601-1211
inspector7326@yahoo.com cleantcc@gmail.com

Francesco Collura ~ Travis Brady
Fresh Start Environmental Brady's Waterproofing & Concrete
815-218-3813 815-988-2862

francesco@freshstartenv.com bradywpc@gmail.com

Brian Geier Ben Freeman
Top Notch Roofing Freeman Electric
815-207-9345 815-980-7562
brian@topnotchroof.net benjaminfreeman85@gmail.com
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REAL ESTATE
Home Inspection Process

& Hire a certified home inspector

& Optional: Hire a certified radon inspector

& Be present during the inspection

& Pay attention to the inspector's findings

& Discuss concerns with your team

& rocus on health/safety issues

Q Decide if you're asking for any repairs and/or credits

‘.
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How Do I Get Paid?

That's a great question...

Your
Brokerage
Taxes
Other Brokerage
: Agent’s Income
Often 3%
MLS Fees
License & Dues Referral Fee
Marketing
Photography
ranchise Fee Advertising
Transaction Fee
E&O Insurance
. Office/Desk Fee
Printing  Postage
essional Dues

Historically: Sellers have hired a listing agent
to sell their home and from that fee, the
listing brokerage compensates the buyer's
brokerage for bringing a well-qualified buyer.

Things are changing: Commissions have
always been negotiable but sellers will now
have the option to offer “no compensation” to
a buyer’s agent and come July 2024, offers of
compensation will no longer be on the MLS.

You deserve to be represented: Now more
than ever, there’'s too much at stake and
having proper representation is key to a
smooth and successful real estate
transaction.

What this means for you: Every buyer now
has to have a signed “agency agreement”
with their agent’s brokerage outlining
compensation and expected duties. It’s likely
that these changes to how commissions are
paid won't really effect you. )

My goal: | will still seek compensation from the
seller’s side. If they don't offer compensation -
you can make your offer contingent on that,
elect to not view/write an offer on the property
or choose to cover my 3% professional fee.

Trusted Face Real Estate, L1LC. A

TRUSTED FACE

IN REAL ESTATE




Buyer Agency

This is an agreement between a home buyer and their Realtor that for a
set period of time they will not buy any real estate of a specific category
in a specific location without using the services (agency) of that Realtor
in buying the property. This also outlines an agreement to compensate
that buyer’s agent for their agency in the sale. Again, the goal will be to
pursue this compensation from the seller.

Relationships work best when
everyone’s committed

* I’'m a full service agent and I’'m committed to working hard for you in
the search for your property. | will walk with you from contract to
closing providing everything you need along the way

® In return, | simply ask that you stay committed to me and don’t work
with another agent during our agency agreement. For example, if
you go to an open house let them know you have an agent and if you
see a FSBO, reach out to me and | will make contact and help
facilitate a showing

Trusted Face Real Estate, L1LC. A
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Do’s and Don’ts

Get pre-approved with a local lender
Hire a real estate agent (*me)

Determine location

Make your wish list

Budget for additional costs/upgrades

Shop at the top of your pre-approval
Make your best offer (*seller's market)

Make career changes
Open new accounts or acquire loans
Try to do everything by yourself
Lean on the experts in your team
Don' stress -- have fun!

Trusted Face Real Estate, L1LC.
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Helpful Definitions

Earnest Money: A deposit made to a seller
that represents a buyer's good faith to make

@ a purchase such as the acquisition of a new
home. This is a credit to the buyer at closing
and goes back to buyer if results of
inspection are unfavorable.

Down Payment: The money a buyer pays
upfront to complete the real estate

percentage of a home's purchase price and
can range from 3% — 20% for a primary
residence.

@ transaction. Down payments are typically a

)

inspection period. During that time, you can still
do an inspection and ask for repairs and/or
credits.

As-Is: Many homes will be listed “as-is”. In our
market, this simply means that the seller is not
@ giving a warranty on anything past the
\

Escalation Rider: Like on Ebay, this functions
as your “highest offer” and allows you to

@ compete against multiple offers by going
$500-$1000 over a higher offer up to a
capped amount that you set.

J

\

Appraisal Gap: This is an agreement the buyer
makes with the seller to make up the difference
between a property’s purchase price and

@ appraised value. This can also be useful in
multiple offer situations where the seller might
be nervous the home won't appraise. )

(

4 )

Repair Rider: If needed, this is what we'll use to
ask for repairs to be done to the property. Once

@ accepted, this rider attaches to the contract
and the seller has to uphold their end.

‘.
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How To Hold Title?

Joint Tenants

Joint Tenancy occurs when multiple persons take title together at the same time to the same parcel of real estate
with the same rights to possess the real estate and an equal and undivided interest in the property. If one of the
owners dies, the deceased person's ownership passes immediately to the remaining owner or owners in equal
shares (right of survivorship).

Deed must say "not as tenants in common but as joint tenants."

Tenants In Common

Tenants in Common have an equal right to possession of the property, but they do not need to have an equal
ownership percentage in the property. If one of the owners dies, the deceased person's share will not
automatically pass to the other owners of the real estate as in a joint tenancy, but instead will pass under lllinois
law to the deceased person's heirs or under the terms of the deceased person's Will.

Deed doesn’t need to say anything special.

Tenants By The Entirety

Tenancy by the Entirety is a special method of title taking established by law for the benefit of

married couples or parties to civil unions for their marital residence only. The primary benefit is

that the tenancy offers certain protection from creditors of one spouse only. Tenancy by the

Entirety lasts only for so long as the parties remain married or in the civil union and only for so

long as they occupy the property as their primary residence. Neither of the married or civil union couple may
convey any interest in the property without the signature of the other person. If one of the married or civil union
couple dies, the surviving person takes title to the property automatically.

Deed must say "husband and wife, as tenants by the entirety" or "partners in a civil union, as
tenants by the entirety.”

Trusts

A trust is a special device that an attorney drafts at the request of a client. It may be used for
estate planning or for any other lawful purpose. The person responsible for managing the trust,
called the trustee, takes title under the terms governing the trust. The trustee mayor may not have
an ownership interest in the property. The trust mayor may not provide protection against
judgments and liens, depending upon the circumstances. The death of an individual with an
ownership interest in the trust mayor may not have an impact upon the trust property as
determined by the language in the trust, the terms of which are almost never disclosed to the
public but remain private.

Trusted Face Real Estate, L1LC. A
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What's Next?

Home Search

I'll take your wish list/desired location and set up a search on our MLS systems. I'm a part of three MLS networks
so we’ll be able to see everything out there when it first hits the market.

Collaboration Center

You'll get email notifications when new properties hit the market and they will also populate in this helpful
dashboard where you can favorite homes or reject them. This helps me start to see what you gravitate towards.

| will be notified when you favorite something but if you'd like to get a showing set up, the quickest way to let me
know is to call or text and I'll get to work on it.

COLLABORATION CENTER 9

UPDATES DASHBOARD MY LISTINGS

16 13 1 0 0 2 16 0 0 0 0

ALL SAVED SEARCHES : o1 Y MEWEST TO OLDEST MATCH = e -...-.-'

$185,000

Fe

View Detall

Confidential Listings

On the TV shows, these are often referred to as “pocket listings”. These are listings that the brokerage has
available off-market only for it’s clients. These homes are not marketed online and other brokerages and their
buyers do not have access to them. Our office generally has a list of 10-20 of these properties so | will keep my
eye on that list as well.

Low Inventory

House prices are up and our area is at an all-time low, so when new homes come on the market it’s best to see
them within 1-3 days. After that, it’s likely they will be pending.
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Other Possibilities

DICKERSON & NIEMAN IS NOW CONNECTED
WITH CONTRY HOMES/NEW LEAF HOMES
& PIONEER PROPERTY MANANGEMENT

New ) Leaf

Homes

A
TPIONEER

PROPERTY MANAGEMENT
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